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- The Wisconsin Institute for Door Engineeringos
Discovery, located on the Univer- Designer, Glen Abrahamson was
sity of Wisconsin -Madison lucky enough to travel to Madison
campus, designed their unique and assist with the job.
new building to encourage human _ _
health, exploration and discovery. Dan Bernacki, Presid

Overhead Doors and More Inc.,

Door Engineering and Manufac- sent a special thank you our way,
turing didnét skip aTekht Ghesgi gKiewygn an
and manufacturing the modern, the shop GREAT JOB! 6

circular conference/meeting room
walls located in the lobby of the
building. When this 70 foot
diameter, sound proof conference
room is not in use the wall panels
rise into the ceiling allowing for a
clear view throughout the
building.

Designers created o,
by 9640 high, cur vj
doors. This custom application
utilized dual operators with
encoders and specialized ball
screws to provide the force to the
lift cables. Plates were embedded
into ceilings and columns to
attach to operators and door
guides. Rolled tube frames and
distinctive pick points were chosen
to maximize headroom when the
doors were retracted into the
ceiling as well as minimize the
loads on the door guides.
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Installation photographs compliments of Dan Bernacki.
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Door Engineering

Out with the Old and In with the New...

Door Engineering is
The new site showcases additional product information, upd

excited

to | aunch itéds web

ated literature

updated

and specifications and a wide-screen format with modern features.

iThe
Sal es Specialist. i We bve

new websiftrei einsdlvye rdy suasied
added

Techni cal
technical i nf or mat

Pam Mayfield,
mor e

can find what they are looking for when they visit our site, especially since

so many rely on the Internet for their product infor ma
New interactive features encourage site visitors to view product highlights

via fAhot pointsodo and watch videos or reference drawing
There is also a page dedicated to architects with fast access to our techni-

cal sales staff and design resources. Our most unigue projects are

featured with case studies and client testimonials. We have also added an

AAbout UsoO0 page with information about Door Engineerin
our vision.

Ailtdéds i mportant our clients are aware of all the solut
Mayfield. iSi mple things |like extra photos can really

Door Engineering is a BBB Accredited

Business

As our mission statement proclaims, We
DEMONSTRATE honesty/integrity in our
services and business relationships.

Door Engineering strengthened their dedica-
tion to client relationship by becoming a
BBB (Better Business Bureau) Accredited
Business. A BBB Accredited Business agrees
to sustain and uphold the BBB Code of Business Practices
also known as Accreditation Standards. The standards
UHSUHVHQW "VRXQG DGYHUWLVLQJ
practices that enhance customer trust and confidence in
EXVLQHVV pu

Client satisfaction and successful project completion are
what allows Door Engineering to be an industry leader in
industrial, commercial, fire rated, aviation and specialty
door solutions. Maintaining our BBB Accreditation will
remind us to continue to focus on these factors.

For more information about BBB Accredited Businesses,
SOHDVH YLVLW WKH %YHWWHU %XVL
at: http://minnesota.bbb.org.

Introducing, Thad Bolin

New Regional Sales Manager

In October 2009, Door Engineering and Manufacturing,
LLC. welcomed Thad Bolin as the new Regional Sales
Manager.

With more than 15 years experience in the door and
material handling industries, Thad will concentrate on
¢§'f'1'<'%o —éi 'f”’:l:—’ T *%ocet ¥
lines with a primary focus in Texas, Louisiana, Oklahoma,
Arkansas, New Mexico, Utah, Nevada and Colorado. As:
253 eopacar RogrEnginasiips, Thad ) Asisine
sales présentations; site visits, sales training and general
product support.
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the Phoenix Fire Department about another door product
fet =S%> "f"tt f,'—— =St T — =
am looking forward to using my experience in the field to
assist DE in increasing their visibility, and assist our
f"_oi”o Ce onio fo'l' ofz:to _”f(o(o%oa1

R Fhad/withbe basedouraof lHWIStoR DDEX@s And ¢ai el W
reached via email: tbolin@doorengineering.com.

pictures, etc for publication to

7KH 'RRU (QJLQHHULQJ DQG 0 FEigyEd Db & Yuatterly @elvsletiar. Please submit news, articles, information, announcements,

akirchoff@doorengineering.com.



